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In the context of the present stage of Chinese real estate, obtaining land has 
been becoming a more and more important decision-making for real estate 
investment. At present, as the Profitability level of real estate is disputed, 
profitability and Profitability evaluation is not uniformly recognized, we should 
actively explore a way out for the Profitability modes of real estate. Under the 
circumstances, studying the theory and practical application of real estate projects 
Profitability forecasts in the land obtaining stage and summarizing relevant 
conclusions and inspiring thinking have certain practical significance. 
This article has discussed the relevant theories of real estate project 
Profitability forecasts, including financial efficiency indicators, profitability 
indicators, investment risk and uncertainty analysis, sensitivity analysis, 
hypothetical development method, investment scheme comparison selection, 
discussion of relevant theories’ significance and practical application to obtain land. 
The practical application of the relevant theories of real estate projects 
Profitability forecasts in the land obtaining stage has been used for financial 
feasibility study for a land auction. In allusion to N plot, this article has only 
conducted financial feasibility study and project financial evaluation for it. 
Another important application of the relevant application of real estate projects 
Profitability forecasts in the land obtaining stage is to analyze and optimize the 
profitability. This article has focused on the use of sensitivity analysis methods to 
study sensitive factors of N plot profitability indicators, conducted successively the 
single variable sensitivity analysis of land price, selling price, building costs, and 
double variable sensitivity analysis of selling prices and building costs, and 
concluded that those three factors are all sensitive factors of N plot, and the selling 
prices are the most sensitive factor. From the point of view of increasing sales 
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analyzed the ideas and measures to improve profitability, found three comparable 
investment programs, compared and determined the program with most profitability. 
It has been found through studies that in this example, the best program is not the 
program with highest selling prices, and it is the program with best cash flow quality 
Through the above research, this article has drawn the conclusions that the 
quality and characteristics of the cash flow shall determine the profitability level of 
the project, and high selling prices may not be highly profitable. The profitability 
level of the project depends largely on the quality and characteristics of the cash 
flow of the project in the development cycle; although the commercial residential 
building selling prices usually are the most sensitive factors of the profitability level, 
it should noted particularly that high selling prices may not be highly profitable. In 
addition, this article has pointed out that it is actively explored to change ideas for 
real estate profitability mode from reaping high profits from relying on the 
appreciation of land value to rapid return of cash and focusing on actual project 
refinement operations management. 
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